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Dylan established his business over fourteen years ago to provide a real 
estate sales platform that provides his clients with a competitive edge in 
the New York City market. Overcoming perceived established limits, he has 
adapted to the ever-changing market to stay ahead of current trends. He 
excels at keeping his clients well-informed, while maintaining a pleasant 
process and experience for both our buyers and sellers.  

By continually developing and honing our skills with ongoing programs and 
strategies, he ensures that his team is made up of only the most 
experienced, reputable brokers. A successful transaction and satisfied 
clients are our primary and greatest motivations. 

Working with 
Dylan Hoffman



Dylan Hoffman

dhoffman@compass.com

M: 646.431.2260 
O: 646.519.3992

Dylan Hoffman is a dedicated New York City real estate professional, who has been helping people just like you realize the cash 
potential in their homes. Both with the selling or renting of your most valued asset, he has the knowledge, foresight, and the 
experience to help you see the equity materialize in your number one investment. You need the experience of a fellow New York real 
estate investor to help maximize your investment in order to attain your retirement, education needs, savings, vacations, or your 
personal dreams. Dylan has the experience to help you do this. Keeping you informed about ever-changing market conditions and 
the new competitive real estate environment are benefits you will come to expect when you hire Dylan for your selling, buying or 
renting needs. From guidance to accruing the best Manhattan loans program, to getting the real estate attorney that best suits 
your needs, or retaining the most qualified contractor for the job, Dylan has put it all together to make it easy for you, the client. He 
has assembled all this to bring you to your most important moment in buying and selling property, the closing table.  

Dylan went to California State University and studied theater. He put himself through 5 years of college and 2 years at an acting 
conservatory while shooting over 35 commercials, multitudes of small roles on television, and national tours for 6 months at a time. 
After working behind the scenes, in front of the camera, and for audiences of over 3000 people, Dylan decided to walk away from a 
very successful acting career and start anew; helping people realize their potential in Manhattan real estate.

Dylan Hoffman 
Licensed Associate Real Estate Broker
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Meet the team

Bryan Pak 
Licensed Real Estate Salesperson

bryan.pak@compass.com

M: 201.414.0546 
O: 646.519.4466

Bryan loves the day-to-day business of real estate and thinks the best 
feeling is finding the perfect property for his customer. During his free 
time he loves to play basketball and relax. Bryan is also fluent in Korean.

Amy Axelrod 
Licensed Associate Real Estate Broker

amy.axelrod@compass.com

M: 201.638.9575 
O: 646.519.3191

Amy grew up in NJ and currently owns a co-op in Gramercy Park. She 
enjoys traveling and staying active. Amy's mother is constantly ranked a 
top real estate broker in NJ so grew up learning the business from her.

Andrew T. Corso 
Licensed Real Estate Salesperson 
Team Manager

andrew.corso@compass.com

M: 203.535.6011 
O: 646.519.4490

Originally from Connecticut, Andrew is a Chelsea resident and has 
been with the Hoffman Team for over five years. 

Andrew has a love of travel and tires to fit it in whenever possible.
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Thiago Belmont 
Licensed Real Estate Salesperson

tbelmont@compass.com

M: 212.500.1191 

Fluent in English, Portuguese and Spanish and has 8 ears experience as 
a General Operations Manager. He is an animal activist and owner.

Zach Khalifeh 
Licensed Associate Real Estate Broker

zach.khalifeh@compass.com

M: 347.322.1533 
O: 646.519.3933

Fluent in Hebrew, Zach is a born and raised New Yorker. Currently 
residing in Brooklyn Zach enjoys playing soccer and giving back in his 
free time.

Lisa Kobiolke 
Licensed Real Estate Salesperson

lisa.kobiolke@compass.com

M: 917.579.2179 
O: 646.330.4835

Formerly a real estate appraiser, which makes her excellent at 
pricing properties and negotiations. Lisa moved to Manhattan in 
1999, and has been involved in sales ever since, and had been a 
top producer consecutively.
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Almost every real estate transaction in New York City is managed and 
conducted by a real estate attorney. Attorneys provide the contract of sale, 
negotiate terms and provide due diligence regarding the transaction. 
Protecting sellers from anything that may go wrong during the transaction, 
your attorney will be in your corner throughout the sale.  

It is imperative to have an experienced New York City-based attorney work 
on your transaction. You need an attorney that understands the 
complexities and ever-changing laws and business practices of New York 
City real estate. Furthermore, your attorney must be familiar with property 
management agents and other real estate attorneys in the city.  

The attorneys we work with and recommend have conducted thousands of 
sales and each have over ten years of experience. In addition, their 
outstanding levels of customer support, professionalism and competence 
make them the best in their field. 

Finding a real 
estate lawyer

Barry Weidenbaum 
Weidenbaum & Harari, LLP 

708 Third Avenue, 22nd Floor 
New York, NY 10017 

Office : 212-832-7400 x4130 
Fax : 212-832-7761 
bjw@whfirm.com

Andrew I. Luftig, Esq. | Partner 
Chaves & Perlowitz, LLP 

111 John Street, Suite 312 
New York, NY 10038 

Office : 212-791-5993 
Facsimile : 646-430-8459 
al@ccp-law.com

Jamie Heiberger Harrison 
Heiberger & Associates, P.C. 

589 Eighth Ave., 10th floor 
New York, NY 10018 

Office : 212-532-2067 
Mobile : 917-697-5853 
jamie@heibergerlaw.com

mailto:bjw@whfirm.com?subject=
mailto:al@ccp-law.com
mailto:jamie@heibergerlaw.com?subject=


The Hoffman Team has cultivated strong relationships with a handful of the 
nation’s leading leading institutions. By working directly with these lenders, 
they are able to give the purchaser better service, ensuring a smoother 
transaction. We are confident the job will get done quickly and correctly 
because we work with the best loan officers in the business. 

Through the relationships that we have made, we are free to refer the 
purchaser of your property to the mortgage institution that is right for them 
and their situation. How does this help you as the seller? If the purchaser is 
able to spend less on monthly mortgage interest, they can spend more on 
the sale of your property, earning you a higher sales price. Our connection 
with the following lenders assures that we are kept continuously informed 
until the loan closes. We can work with them to resolve any potential snags 
along the way. This is one of the many ways that The Hoffman Team along 
with Compass ensures your property gets sold quickly, at the right price, 
and without any headaches. 

Finding a real 
estate banker

Jan Nguyen 
NMLSR ID 481243 
Wells Fargo Home Mortgage 

150 East 42nd St. 31st Floor 
New York, NY 10017 

Office : 212-214-6713 
Mobile : 917-701-8900 
Fax : 866-303-4354 
MAC J0161-311 
jan.nguyen@wellsfargo.com

Ami Rosen 
Producing Sales Manager 
Citizens Bank N.A. 

125 Park Avenue 18th Floor 
New York, NY 10017 

Office : 212-857-6682 
Mobile : 877-556-0567 
NMLS #490562 
ami.rosen@citizensbank.com

Patrick McCarthy 
NMLS #589997 
Bank of America 

50 Rockefeller Plaza, 11th Floor 
New York, NY 10020 

Office : 646-556-4123 
Mobile : 917-596-4523 
Fax : 866-517-5207 
pmccarthy3@bankofamerica.com

mailto:jan.nguyen@wellsfargo.com
mailto:ami.rosen@citizensbank.com
mailto:pmccarthy3@bankofamerica.com?subject=


Unparalleled  
transaction experience 

Responsible for over $1 billion in residential transactions. 

230 West 78th Street, Unit 16A 1200 Broadway, Gilsey House 159 Duane Street

200 East 90th Street 330 East 30th Street 48 Bond Street, Unit 4B

141 5th Avenue, Unit 6 2112 Broadway, Unit 2A 252 7th Avenue, Unit 12R

121 West 19th Street, Unit 3F 48 Bond Street, Unit 8A 145 Nassau Street, Unit 9D
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105 East 16th Street, Unit 3N 30 West Street, Unit 29G 20 Bayard Street

362 Myrtle Avenue 224 West 18th Street, Unit 6B 178 Suffolk Street, Unit 1

15 William Street, Unit 16A 1595 Lexington Avenue, Unit 8D 252 7th Avenue, Unit 12R

178 Suffolk Street, Unit 5 21 East 22nd Street, Unit 8A 40 White Street, Unit 4

272 Water Street 263 9th Avenue, Unit 7D 251 West 19th Street, Unit 4A

The Hoffman Team 31



Unlike many real estate teams, we sell properties in every neighborhood. We will 
not let you waste time searching for a price or size that does not fit your budget. 
Through our comprehensive knowledge of the entire city, current market 
conditions and property values, we will find you a home at your desired price 
point, location and apartment specifications. 

What clients 
are saying

“This is a great apartment. The rooms are enormous and the location is perfect. 
Thank you for finding it for us and expediting the process.” 

Danny Devito

“Dylan Hoffman took all of the stress out of what is a naturally 
stressful process and for that I would recommend them to anyone 
who is considering buying or selling a home in Manhattan. In the 10 years that I 
have lived in New York and have gone through the real estate process, I have 
encountered a team who was as professional, efficient, and knowledgeable. I 
will be relying on their expertise for every sale that I am involved in 
moving forward.”  

John Campanella 
  Partner and Management Supervisor, Ogilvy & Mather



“The sale of my apartment and purchase of the new one was a pleasant and 
effortless process, as Dylan went above and beyond his role as a real 
estate broker. I am very happy with my sale and purchase and would 
recommend Brian for any and all future real estate moves.” 

Ilana Angeliades 
M.A. Angeliades INC

What clients 
are saying

“Dylan Hoffman is an excellent leader and complemented by a 
phenomenal support staff. With their unstoppable attitude, positive networking 
skills and high regard in the community, anyone would be well-served to 
choose their team.”   

Dr. Mark K Bryant 
 O.D. Myoptics

“Throughout the sale of our apartment you have been so thorough, it has been 
a real treat. We know we are being taken care of and appreciate you 
taking care of all the details in the sale of our home.”   

Sharon Corr 
Grammy nominated ‘The Corrs’





Our seller pledge

We promise to work with every licensed broker we can in the state of New York. Whether 
the agent is a member of the Real Estate Board of New York (REBNY), is licensed with a 
small non-member brokerage or is an independent broker, we will promote your 
property to all of them and their clients. Regardless of their location, we will work with 
agents to bring their clients to us through a referral program.  

We will list your property on all backend broker listing systems and expose your property 
to the brokerage community in every way.  

We will offer outside brokers every courtesy and afford their clients all opportunities to 
view your property and place offers.  

We understand that the best way to bring in the highest sales value is to expose it to an 
open market, garnering as many offers as possible. For that reason, we go the extra mile 
to incorporate all brokers into our campaign.  

Many brokers are already aware of this, as well as our reputation for our knowledge, 
creativity and collaboration, and for that reason, our listings become their priority. 
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Proprietary 
Client Database

With every apartment sold year after year, we collect all of the leads 
generated from that campaign. Each property we sell brings us about 65 
leads on average. Once the property is sold, these buyers go back into the 
market searching for another home or investment and we utilize these leads 
for our next property. 

Let’s say you are selling a two-bedroom, two-bathroom condo in a doorman 
building on the Upper West Side, and we may have sold seven similar 
properties in the past five months. This, on average, will bring us 
approximately 448 leads that did not purchase our pervious listings. Knowing 
that many of these will be duplicate leads and some will be out of the market 
already, we can expect to have approximately 150 leads that are already on 
the market looking at properties very similar to your property.

The first thing a seller asks when interviewing a broker to sell their property is “Do you have 
any buyers for me right now?” The best broker will have a multitude of buyers already lined 
up, and that is exactly what we have for you. 

How do we do that you may ask?

Our lead capture program: 



In addition to the all of these websites, we also 
advertise on many international platforms that 
attract buyers who would otherwise have less 
exposure to the New York market. 

Overseas advertising

We have access to brokers’ back office websites, 
where brokers search for properties for their 
clients. We advertise on all of these websites with 
the same high-quality photos, floor plans, scripts 
and video tours. 

Broker exposure

We contact every broker from a list of the top 350 
brokers in the industry to personally invite each of 
them to view properties either by themselves or with 
their clients.

Top 350

We mail your building and many others to announce 
the marketing of your home to the neighborhood.

Mailings

We virtually mail a vast amount of brokers in the 
industry inviting them to look online and see the 
newest addition to the sales market – your property.

Broker mailings

For the past seven years, we have been mailing and 
emailing out our monthly newsletter boasting a 
circulation of over 10,000, and your property will be 
featured with photos in this newsletter. 

The monthly update

Our team takes a proactive approach to selling 
your property. We train, role-play and plan together 
to bring superior exposure to your property through 
our unrivaled open houses. We engage, bond and 
build a relationship with the customer. To 
comprehend the full experience, please visit any of 
our open houses. 

Action open houses

We advertise on 40 different national websites. When 
you advertise across many different websites, 
prospective buyers become more familiarized with 
your property by encountering your property through 
the multiple websites they search. In any market, the 
more you advertise, the more attention and interest 
you garner. The more turnouts you have, the more 
offers you will receive, expediting the amount of time 
your property is on the market. 

Advertising

Once the photography, script, floor plans and video 
tour are complete, we set up the web advertisements. 
All of your web advertisements will be designed with 
the same template and approach, giving your 
property a unique brand on the Internet. Each 
website will be fresh, crisp and fully informative.

Appearance

The exposure

Our system collects a list of all of our previous 
clients and organizes the data by which type of 
property was of interest to each client. When we list 
a new property that matches those points of 
interest, our previous clients receive a dedicated 
email announcing your unique property. This email 
is beautifully formatted to showcase professional 
photography and a compelling description of your 
apartment exclusively.

Past client list

Every week we will update previous clients and 
brokers on the status of your property by email. 

Prospect updates



Management

Buyers and brokers will have questions about your 
building or property. Typically, brokers will need to 
research these answers and call the broker back. We 
prepare ahead of time. We anticipate the questions 
buyers’ brokers will ask and start the marketing process 
for your property by researching and collecting 
information. Everyone will be educated with the answers 
so when a buyer or broker calls us, we have all of the 
relevant information at our fingertips. By providing the 
correct information on the first call, buyers and brokers 
never have to look beyond our team for answers.

Information

Every Monday you will receive an email from us updating 
you on the past week’s progress. This email will contain two 
parts. First, we will inform you of the total exposure we 
received the week prior, from the number of web hits and 
phone calls we received, to the interest generated in the 
showings. The second half will include our thoughts and 
feedback from current prospects. 

Weekly updates

All of the offers your property generates come to you in 
a consistent, formal format. This format has been 
developed to highlight the information that you need 
to know in order to qualify your potential buyer for the 
purchase of your property. 

Offers

Most real estate transactions involve a lender in order 
for a buyer to purchase. We will be in constant 
communication with the purchaser’s lender to make 
sure they receive all of the information necessary to 
close the sale.

Mortgages

We virtually mail a vast amount of brokers in the 
industry inviting them to look online and see the newest 
addition to the sales market – your property.

Appraisals

We monitor every click we receive on the internet because 
it is critical for us to know the origin of the interest we 
generate and the amount of exposure we are actually 
receiving. We use this information to indicate where we 
should advertise and what changes might be needed to 
increase the exposure of your property. When offers don’t 
come right away, most brokers first push to drop the 
price. We use data tracking and analysis to evaluate what 
changes are needed; price reduction is used only as a 
last resort.

Weekly activity reports

To ensure the entire process of your sale 
commences smoothly, our office administrator is 
well-educated on your property and trained on 
how to answer calls and emails and book showings 
during the times you deem desirable.

Scheduling



The marketing plan
This is our unique marketing plan. Once you become one of 

our exclusive clients, we will create a customized plan, 
featuring more personalized strategies.

Photography

Floor plans

Our own professional photographer will take the highest 
quality photos. We have been working with the same 
photographer over then years now, and just by looking at our 
current ads, it is clearly evident that the photos we use stand 
out in the market.

We use only high-quality architectural floor plans by bringing 
in a trained professional to measure your entire home. The 
measurements are then published in a high-resolution, user-
friendly format, giving all buyers a comprehensive view of your 
property from any computer, while keeping the advertised 
size accurate.

The Hoffman Team 12



The video tours we create are like no other, featuring 
soaring wide-angle views that roam though your 
property, while a professional narrator reads your 
property script accompanied by music. This, without 
question, separates your property from the rest, 
ushering in a prospective buyer to a unique, immersive 
experience of your property from wherever they are.

Video tour

The written description of your property is created by 
Dylan and his staff and thoroughly revised before it is 
taken to our professional copywriter. This ensures you 
have the best, most marketable and engaging script for 
your home. The script is featured on every website we 
advertise on and throughout the video tour. 

Script

For each property we market, we create an 
individual, multi-page brochure custom-tailored 
to showcase each property’s most distinct and 
compelling features. This collateral is a keepsake 
that fully informs each potential buyer about your 
property in concise language and visually 
arresting photography. 

Brochures

132 EAST 30TH STREET 

Enter this sun drenched, floor through loft style three-bed, three-bath property 
form your own private keyed elevator. The foyer opens to the living and dining 
area, perfect for entertaining on a large scale. Floor-to- ceiling sliding glass doors 
open the living space to the private south facing terrace, seamlessly blending the 
interior and exterior of this beautiful property. 

The custom chef ’S kitchen features handcrafted cabinets, granite countertops, 
and top of the line appliances including Wolf, Bosch and Sub Zero. The 
sponsor&#39;s level of taste and custom quality construction is carried through to 
the bathrooms. They feature Grohe and Toto fixtures and are rounded out with 
Quartz and Q-Stone materials along with radiant heated floors. Each bedroom is 
spacious in size and is features ample closet and storage space. 

Every property at 132 East 30th Street is adorned with floor-to- ceiling windows, 
extra high ceilings and detail to high end construction. 132 East 30th Street is a 
newly completed green building seeking LEED certification in the heart of Kips 
Bay. Building amenities include a gym, private storage for each property, and a 
beautifully landscaped roof top garden and sundeck with 360 degree 
breathtaking views of the city and Empire State Building. *The taxes reflect a ten 
year abatement by the sponsor. 
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